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Lease To Own Programs

The Lease Process

1. Select your equipment and vendor. 5. Upon your acceptance, lease documents will be
sent to you for signing. Signed documents and

2. Complete the simple one page Omni Leasing any funds due at that time are returned to Omni.

Credit Application and fax it to 720-748-3998, or
complete one on-line at www.omnileasing.net. 6. Omni will issue a purchase order for your

equipment.
3. Usually within 12 to 24 hours after receiving your

application, Omni will contact you with a response. 7. Upon delivery, Omni will confirm receipt and

In some cases, additional information may be ensure that your equipment is working

required. properly. Omni will then release payment to the
vendor upon your verbal confirmation and the

4. Once approved, you will be provided a written lease term begins.

quote detailing the terms and conditions of your
approval.

How Approval is Determined

Various factors are used to establish your approval. These may include the type of equipment, the reliability
and reputation of the supplier, the length of time in business, the type of business, the size of the transaction,
and principal and /or company credit history.

Why Choose an Omni Lease?

* Omni offers 100% financing, including ‘soft costs” ¢ An Omni lease allows you to acquire additional

such as training, installation, software, supplies needed equipment not forseen in your capital
and shipping. budget.

* Omni’s only collateral requirement is the equip- * Omni leases have fixed payments throughout their
ment being leased. term which allows the equipment to pay for itself

through monthly earnings or cost savings.
., . .
¢ Omni’s leases allow the maximum conservation

of working capital. * Omni’s lease terms are flexible to meet your
individual budgeting requirements.

Frequently Asked Questions

Is a Downpayment Required?

For a “new business start-up”, or a company that has been in business less than two years, a 10% to 20% down
payment is usually required. For more established companies, Omni leases are normally structured to give
the customer the full benefit of 100% financing.

What About Eventual Ownership?

Omni leases are structured so that you can buy the equipment at the end of the term for a reasonable amount.
Omni’s standard lease purchase options include:

* Fair Market Value or 10% Buyout

This option may have tax advantages as your monthly payment may be recognized by the IRS as an
operating expense for tax purposes. This type of lease could possibly reduce your tax liability. At the end
of the lease term, you may return the equipment to Omni with no further obligation, or you may purchase
the equipment for 10% of the original amount financed.

* $1.00 Buyout

This option allows you to purchase the equipment for $1.00 at the end of the lease term. In some states, the
availability of a $1.00 buyout may vary.



What are the Tax Benefits of Each Option?

In general, the payment on a “true” lease (fair market value or 10% buyout option) can be treated as a
fully-deductible operating expense, wheras the interest and depreciation can be deducted on the “finance”
lease ($1.00 buyout option). Be sure to consult with your accountant to determine which option provides the
best tax benefit for your company.

Are There Any Documentation Fees?

Omni does not charge an application or commitment fee. Omni’s only fee is a documentation/ filing fee of
$199.00, due when the signed lease is returned.

Why Lease When I Can Borrow from the Bank?

Disadvantages of bank loans may include the loan process (requirement for a business plan, loan committees,
etc.) and stricter documentation and fiduciary guidelines resulting in slower approval and additional charges.
Other disadvantages often include the requirement for additional collateral (both business and personal),
substantial down payments, variable interest rates and an unwillingness to finance soft costs such as
installation, software, training and shipping. In addition, an Omni lease will allow you to maintain your
credit lines with the bank or conserve your cash for other operating requirements.

Does Omni Finance New Business Startups?

Yes, Omni makes every effort to assist new business start-ups with their financial needs. By leasing the
necessary equipment, the start-up can conserve cash or credit lines for operating purposes, thus increasing
their chances for success.

Omni looks forward to a start-up’s success and supplying them with additional financial assistance as the
business develops and grows.

What is the Definition of a New Business Startup?
e Companies that are just starting out.
* Companies that have been established for less than two years.

e Companies that have been established for over two years, but have been under new ownership for two
years or less.

Omni Leasing Profile

Omni was founded in 1995 and has become a trusted and leading provider of equipment leasing services.

Omni believes equipment leasing is a smart business strategy for any size company and is happy to work
with both large and small, new or established businesses alike.

Omni emphasizes Lease to Own Programs with no hidden costs. Establishing trust with straightforward
presentation of all lease details are essential to our business philosophy.

Omni strives to work with their customers to determine the monthly payment that best meets their financial
or budgetary needs.

Omni’s personal service, combined with industry knowledge, ensures speed, simplicity and convenience in
processing your leasing requirements.

Omni provides your business with the financial tools necessary to acquire the equipment that will allow
your business to increase earnings and become more productive.
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